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This practical workbook will give you eleven simple and effective ways to
make money in your business, without needing to spend a cent! This book
is particularly focused on supporting women and non-binary folks in online
businesses that sell services, but many of the strategies are universal.

Each section of the book has space for you to take notes about each
strategy - consider how aligned it is to your natural strengths, the time you
have available, and the match to your target market. 

Take the time to weigh up each strategy - this book isn't a 'to-do' list. I'm
presenting each option with practical ideas, so that you can select the right
approach for you and your business. You will likely see more results from
selecting a small number of ideas to implement and doing them well,
rather than trying to do all things but not giving them the time and attention
required. 

Who am I? Well I bet you're itching to get started, so I won't do a lengthy
introduction.  All I will say is this: 

I'm Tash, I wrote this book, and if you know nothing else, I want you to
know these three things:

1. I love business and marketing
2. I believe women and non-binary folks do it best, 
especially online
3. With money, we will change 
the world... together 

So what are you waiting for? 

Get into it and let's bring in that 
money, and change the world. 

Welcome!
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Can't you just spend money to make money?

Lean business - just because you can spend the money, doesn't mean
it's the smartest option. When you build your business lean, you prove
your model, messaging and marketing before you scale up your
investment, by making money. It's a pretty sexy way to do it!
Reducing risk - when you spend (especially on marketing) in the early
stages of business, you may be exposed to additional risk, because it
hasn't been tested and proven yet. Focusing on free and organic
strategies first, and choosing to invest your money later on proven
strategies, channels, offers and messaging, you can significantly reduce
the risk of that investment.  
Proof of concept - getting your offer and messaging proven before you
scale, means that when you do choose to spend money on advertising
and scaling, you know that you've proven the concept and value
proposition of your offer. 
Lack of ongoing funding: Even if you have money to spend now, you
might not have it coming in regularly. Many businesses have come to a
halt within the first year due to lack of ongoing income. 

Sure! There are lots of ways to spend money to make money in business.
You can pay for ads, hire a team of marketers and copywriters, join an
exclusive networking or masterminding group... the list goes on. 

When it comes to making sales and bringing in more money in your
business, there are so many options for you. 

But some people don't have the money to spend. 

And that's not all. 
There are also some great reasons to NOT spend money... 

Here are a few reasons why it can be smarter to make money without
spending any up front:

1.

2.

3.

4.

As I like to say... Nail it before you scale it!!!

That's why I've created this book, and I'm going to give you 11 ways to make
money without spending any... PLUS we are going to ensure you have solid
foundations in place to maximise the return no your time invested. 
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This isn't just a workbook...

It gives your actions a clear purpose.
It's very achievable. 
You'll get over 2 x ROI
Plus it PROVES that you can indeed make money without spending any,
by using your choice of these strategies. 

In the next section we will explore your business foundations - important
decisions that will ensure you have something to sell, and a defined value
proposition (reason for people to buy it) 
Following that, you have a summary each of the 11 strategies, with space
for your notes.
Each strategy also has a bonus instruction video! You can find them all at
tashcorbin.com/11waysbonus (it's listed on each strategy page as well)
You will be tempted to watch everything, and attempt every strategy all at
once - but remember: Nail one thing, scale one thing. 
Remember: Our first goal is for you to make $500. You can make $500
with just ONE of the 11 ways to make money, you don't need them all. 

This is a money-making guide, in a choose-your-own-adventure format...
accompanied by practical video instruction!

PLUS: I want to ensure you get great Return on Investment (ROI) from this
workbook, and the strategies you implement from it.

So we are going to set a goal :
Our goal is for you to make $500 in sales, without spending any money. 

WHY?

HOW IT WORKS:
1.

2.

3.

4.

5.

So here's my advice on how to make the most of this workbook:
Read through the workbook and complete the notes in each section first.
Once you've read the entire workbook, go back and select one or two
strategies, and watch the relevant instruction video. 

That being said, I'm confident that no matter which way you choose to
explore this workbook and instruction videos, you'll get that ROI - as long as
you choose something, and implement it! 

Reminder: Videos are at tashcorbin.com/11waysbonus
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Your Business Foundations:  
Let's take a moment to check in on your foundations, to maximise the
effectiveness of these no-cost strategies and ensure you have
something to sell with a clear value proposition. 

1.   Niche:  
Do you have a clear and hyper-specific niche? 

A niche is the specific group of people you focus on when marketing. Just
because your service could help everyone, doesn't mean you should try to
market to everyone - that will wind up resonating with no one. 

The more specific your niche, the more you will be able to deeply resonate
with your copy and offer, and therefore the more likely you'll be to stop the
scroll and get people to take an action. 

Don't just focus on demographics - also explore their psychographics (their
hopes, goals, challenges, worries), and experiences (practical, day-to-day
examples of what they do and do not want).

My Niche Notes:
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Your Business Foundations:  

2.   Messaging and Value Proposition:
Are you confident in the way that you share your message?
Can you effectively articulate the value of your work?  

Your messaging isn't just 'copy'. Messaging is how you articulate the value
proposition of your work to your ideal client - through all communication
channels, including your visuals, how you introduce yourself, your copy, and
more.

Even if you're not quite there yet with your messaging, you can practice using
these free strategies - but if you're not making sales, don't assume it's simply
because you're not reaching enough people. Dedicate time and energy to
consistently refining your message and value proposition as you go. 

Great messaging is developed through practice, not in theory, but you can
get started by mapping out your client 'before and after' - are you able to
convey the deep transformation that you are facilitating, in practical, easy-to-
understand terms? 

My Messaging and Value Proposition Notes:
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Your Business Foundations:  

3.   Customer Experience:
Is it easy for people to say yes? Is it easy for them to buy? 

Make it simple and easy - your customer experience should be as easy as
possible when purchasing from you. (You'll be surprised at how hard some
people make it to pay them money, seriously.) Often, giving people less
options to select from will increase sales. 

Map out the current client pathway from finding you somewhere online, to
making a purchase. Have you made it long and convoluted? Is there a simple
way for people to buy if they don't want to jump through all the free hoops?

My Customer Experience Notes:
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Your Business Foundations:  

4.   Mindset:
Even if you have all the strategy parts sorted, your beautiful brain can be a
tricky thing! A conscious or subconscious fear of failure, or even fear of
success, can play a big role in your business results. 

Establish habits and practices to pay attention to those tricky thoughts. The
first step is to get curious and notice what's coming up for you - and it can be
the hardest. 

Do you track your income daily? Could you incorporate a morning journaling
practice to pay attention to your thoughts? Is it time to explore some new
mindset practices and modalities to support you and your growth mindset?

My Mindset Notes: 
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Your Business Foundations:  

5.   Connection maximises conversion

You will likely achieve better conversion rates if you create connection with
your potential clients. Focus on conversion over reach - especially when
you're first starting out! 

It's much easier to reach 100 people to make 10 sales, than it is to reach
1,000 people to make 10 sales. And yet so many of us are so focused on
reach as our core business growth strategy. 

Nurture your existing audiences. 
Invite people to reach out to you one-to-one. 
Engage in human conversation, don't just pitch-spam. 
Get to know people genuinely and deeply and you might just find that you
don't just get more clients, you also make more friends. 

My Connection Notes:
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STRATEGY 1: Existing Networks

Find words that feel comfortable to you, and reach out
Make it easy for people to share your products and services
Let your networks know what you're doing and who your ideal client is
Give people something free to share - everyone loves to help others out

So many people underestimate their existing networks. Not only are people
who already know you more likely to buy, they are also more likely to refer,
recommend and share your products and services. 

No, you don't have to become 'one of those' people who's constantly asking
her nearest and dearest if they would be interested in a 'unique and exclusive
opportunity'. 

But there is a lot of merit in reaching out to your existing networks - and you
can do it in a really gorgeous, non-spammy way. 

Prompts: 
Who do I know? 
How could I explore existing networks? 
What is my resistance to this strategy?

NOTES:
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STRATEGY 2: Market Research Interviews

It surprises me how many people resist this type of approach to connecting
with potential clients, but there are so many benefits, and you're going to
need to speak with potential clients eventually, so why not now?!

Do a call-out on your Facebook page, in groups, and on your profile, directed
towards your specific ideal client, and asking for their help by participating in
market research interviews. You can also offer a free session in return as a
thank you for their time. 

Questions to ask: What is their biggest challenge, how the challenge
manifests in their day-to-day life, why is it important to solve it, where they
hang out online, what the ideal solution looks like, how they've tried to solve it
before, and what free information they would be interested in.

At the end of the interview, book in their free session. Not only do the
interviews give you amazing insight into the wants and needs of your ideal
clients, many of the interviewees may also want to keep working with you -
it's a really great space to practice your sales conversations as well. 

Notes:

...without sp.ending any
11 WAYS
TO MAKE MONEY

Watch the video to make $500 with this strategy: 
tashcorbin.com/11waysbonus

https://tashcorbin.com/11waysbonus/


STRATEGY 3: Attend local events

There's a big difference between the connection you have with someone
when you discover them online, versus meeting them in person. Being face-
to-face, belly-to-belly with someone creates a level of 'knowing' someone that
can be difficult to replicate online. 

Think about it: You need some electrical work done, and you meet an
electrician at a local event. Do you THEN go and Google to find an
electrician? No! You hire that person. 

Sometimes there is a small cost associated with local events, but many of
them are free or under $10. These connections can be so valuable for all
parties involved. 

Jump online and have a look for some events. You never know what you
might find - and even if you go to some and they aren't great, you wouldn't
have known if you hadn't tried it out. 

NOTES:
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STRATEGY 4: Run a local event

What's better than meeting people when you attend a local event? 
Being the person who arranged the event. 

Why? 
Because being the event organiser makes you a go-to person. It creates
social proof, increases perceived credibility, and gives you a reason to speak
to every single person in the room. 

You get to direct the focus of the event. 
You might even decide to present a workshop. 

No matter whether you facilitate it as a networking event, or you present a
free workshop, or you charge for tickets, these in-person events can have a
much higher conversion rate than the online version. 

My webinars generally convert around 5-10% of registrants into paying
clients. My most recent workshop tour saw over 25% of attendees purchase!

NOTES:
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STRATEGY 5: Offer free workshops locally

Getting slightly more specific, this strategy works particularly well where your
services could apply to a specific, existing audience. 

For example - if you're a mindset coach, could you offer to run free goal-
setting and mindset workshops at your local gyms?

Or if you sell business-related services, could you offer to run free marketing
workshops at your local library or through your local council?

I know women who have run free workshops for mums' groups, gyms, local
businesses, networking groups, chambers of commerce, parent nights at the
school and so much more. 

The audience is already there, and you've got something that will help them,
and you're offering it for free - did someone say: "Super-hot lead magnet"?

NOTES:
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STRATEGY 6: Join existing online communities

As the facilitator of a 35,000-strong Facebook group, I am probably slightly
biased here. But Facebook groups are a really gorgeous opportunity to start
making sales when you're first starting out in business, and beyond. 

There are so many groups out there, and many of them don't just allow you
to promote your services, they encourage it! I know mine does! 

Not all groups are created equal, and there can be significant difference in
the levels of engagement - and of course if everyone is just promoting in the
group and no one is actually speaking to each other or commenting, that's a
sure sign that it's not going to be a great group for making sales. 

In my group, for example, there are over 300 posts every day, and over
1,500 comments. The women and non-binary folks in my community are
there to learn, teach, support, get help, and promote their products and
services. Some people have made over $100,000 in sales there, which I love
and celebrate! 

Find great groups, and participate whole-heartedly - you get instant access to
an existing audience, what an opportunity. A word to the wise: joining groups
to only promote and sell doesn't work. Especially not longer-term. 

NOTES:
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STRATEGY 7: Run an online webinar

A webinar is a web-based seminar, and they are still one of the sexiest ways
to sell services online, even now. A webinar is a gorgeous opportunity for you
to help your ideal clients to move forward with an issue or challenge, get your
advice and teaching, and also to learn about the next steps for working with
you. 

I'm not talking about a webinar where you spend most of the time talking
about your success, your clients' success, and your sales pitch. I'm talking
about a highly-connected, value-driven webinar that delivers for the
attendees. Select a topic that is relevant for your audience, jam as much help
and support as you can into the hour, and present the next steps for them to
work with you calmly, confidently and without resorting to fear-based
pressure tactics. 

It works so brilliantly. I adore webinars. 

Full disclosure: This strategy may have a small cost associated with it,
depending how tech-savvy you are. There are some free webinar platform
options available, but they can be a little painful to use. My favourite is
Zoom.us, and you can use their Meetings Pro option for under $25 USD per
month.

NOTES:
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STRATEGY 8: Tell people how to buy from you

This might sound really obvious, but I have stalked enough Facebook pages
and websites in my time to know that many online entrepreneurs (especially
women and non-binary folks) are a bit backwards in coming forwards. 

Don't make people hunt for your services. 
Make it obvious to people - what do you sell, and what is the investment?

Go and look at your Facebook page right now - how far back do you need to
scroll to see a post that tells people how to buy from you? 

Now go and look at your website - how hard is it for people to find your
services, understand the offer, and give you money?

Make it straightforward, make it clear, and make it easy. 

NOTES:
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STRATEGY 9: Interviews and Guest Opportunities

When I first started my business, I wanted to be seen as a peer to other
online entrepreneurs whom I admired. I wanted to be on their podcasts and
video blogs. Instead of cold pitching them, or trying to subtly get on their
radar, or waiting for them to invite me to be a guest, I invited them instead!

These interviews were so amazing for my business and particularly growing
my reach early in my journey. I didn't have money for Facebook ads, but I
had some very successful women with large audiences on my YouTube
videos - which is very good for search optimisation.

Not only did people find those videos because they featured women they
loved, the interviewees often shared the interviews on their own social media
channels, thus growing my reach and audience. 

PLUS a few of them even reciprocated and invited me onto their podcasts as
well - without me having to do the awkward ask. 

NOTES:
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STRATEGY 10: Organic Facebook Reach

Post consistently - at least one post per day
Mix up the posts types - images, words, videos, links, FB Lives, shares
Invite engagement - ask questions, invite comments and be curious
Engage back - if people comment, reply to them and engage!
Give value - make it worth people's while to visit your page
Be human - people love connecting with other people - it's social media
Share how you serve people - don't forget to make it easy to buy!

Despite all the protestations that Facebook pages and posts get no reach
these days, there is still so much opportunity in building an organic Facebook
approach. 

Having a Facebook page is pretty much a minimum requirement for online
businesses these days - it's where people go to find out more about you,
share reviews, and more. If you're going to have a Facebook page, you might
as well make it work for you. 

Top tips for maximising your organic FB reach and results:
1.
2.
3.
4.
5.
6.
7.

NOTES:

...without sp.ending any
11 WAYS
TO MAKE MONEY

Watch the video to make $500 with this strategy: 
tashcorbin.com/11waysbonus

https://tashcorbin.com/11waysbonus/


STRATEGY 11: Instagram Stories

Where your audience are more active on Instagram than Facebook, you can
generate engagement and sales there as well. It's a slightly more long-term
strategy, however Instagram stories can help speed up the process. 

When you post on your stories, any comments are sent to you as direct
messages, which instantly opens up a 1:1 conversation. 

This is a great way to strike up a conversation, ask and answer questions,
and engage with people who may be your ideal clients. Just remember to
engage in the same way you would if someone walked up to you at a
barbecue and commented on your shoes. You don't then jump straight into a
sales pitch! 

Be human, and engage human-to-human with people online - not just on
Instagram, but it all of your interactions. 

NOTES:
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There you have it! 
11 ways to make money without spending any. 

YES - there are so many possibilities!
BUT - don't attempt all of them at once. Your best strategy isn't going to be to
attempt dozens of different approaches at once. It makes it so hard to get
them all working at once. 

Instead, choose one or two things only, and do them really well. 

REMEMBER: Nail one thing. Scale one thing. 

MY PRIORITIES:

Now that you're clear on your priorities, head back to your #1 strategy and
watch the video training on how you can achieve the goal of $500 with zero
spend - the links are at the bottom of each strategy page. 

Still want more?
If you'd like to get my free online training on how to make money with step-
by-step strategy that's no cost, you can access The $0 FB Marketing Plan for
free at:  tashcorbin.com/zero 
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Until next time,
I cannot WAIT to see you SHINE. 

https://tashcorbin.com/zero/
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